


There is a gr owing demand by Advisors for additional services based
on a desire to outsource to a greater degree various aspects of the process of
identifying needs, presenting solutions and then following the case through from
taking the application to underwriting and delivery.

AdvisorNet Insurance provides concierge level support to assist you in the
planning process where insurance based products may be part of the solution.

o Life e Life/ITC &
* Disability Annuity/LTC Hybrids
* Long Term Care ¢ TFixed and Indexed Annuities

AdvisorNet Insurance appreciates the opportunity to offer the following additional
services to make your life easier.

Joint Work

Advisor has a planner relationship with the client and seeks assistance with the
process of gathering data and understanding the client’s goals and objectives,
developing strategies and making recommendations that involve the consideration
of insurance and/or annuity products.

Advisor recommends the client(s) meet with a Specialist. This could be together
with the Advisor or not, in person or via conference call. Advisor shares relevant
client data with the Specialist prior to the first meeting.

If the outcome is positive, Specialist accepts responsibility to take the case to
conclusion and determine to what extent the Advisor wishes to be involved.

* Split is typically 60/40.

Case Completion

Advisor takes the process through to presenting the strategy and quantifying the
need but does not want to finalize exact amounts, product design, and
carrier/product selection or address possible underwriting issues as well as do the
paperwork.

* Split is typically 70/30.

Take the Application

Client is ready to go. The Carrier and product have been selected. We will call
and complete the application and take it through the underwriting process and
delivery.

* Split is typically 90/10. This may need to be adjusted for small term cases.

The following points apply to all three of the above scenarios:

* Compensation split for 1st year & renewals on this piece of business only
* Referrals sent back to Advisor

* If Specialist becomes aware of other business, now or in the future, it will be
referred back to the Advisor to determine how it is to be handled

Term Life Drop Ticket

We will train you and your staff on using either our generic (ANI Term Ticket)
or carrier specific drop ticket systems.

* Split is 100/0.

Back Office Support

* We are here to assist you with strategy development, carrier/product design and
selection as well as managing the underwriting process. Split is 100/0.

Each case can be handled under different models depending on the

circumstances and how you want to handle it. We are very flexible.



